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Print Design

Social Media 
Marketing

Digital Advertising

Video Production

SEO

DevelopmentServices.

AI Automations

App Development



Reviews.



"They were very flexible and 
quick to respond to the 
company's needs."

IT Consultancy Firm



“Amazing working experience 
with them. Outclass team.”

Fintech



Insurance Broker

“FDC has done a great job in 
understanding our marketing needs 
and are consistent with their efforts.  
They have helped us achieve better 
results on our social media as well as 
Google campaigns.”



E-Comm App

“What an amazing team to work 
with! Their responses are really 
quick and get the work done as per 
the task deadlines that is provided. 
Really happy and extremely grateful 
to find such a gem of a company.”



Portfolio.



Finance.

Performance.



Finance.

360 Digital.



Tech.

Performance.



Tech.

360 Digital & Website.



Tech.

Lead Gen.



Hospitality.

Social & Ads.



Hospitality.

Video & Photoshoot.

https://www.facebook.com/movenpickkarachi/videos/4205147446218131


Luxury Brands.

Commercial Shoots.

https://youtu.be/eStVXgiAtt4
https://youtu.be/Q_BBOGYh4lk


Luxury Brands.

Social & Ads.



Healthcare.

360 Digital & Website.



Apps.

360 Digital & Acquisition.



Power.

Awareness & Lead Gen.



Real Estate.

Social & Lead Gen.



B2B Coach.

Lead Gen.



Construction.

Video, Ads & Digital.

https://www.youtube.com/watch?v=IPrnrWN1_yo


Travel.

360 Digital.



Education.

360 Digital & Lead Gen.



E-Comm.

Social & Sales.



FMCG.

Social.



Limousine.

Social & Website.



Telecom.

Social & Ads.



Films.

360 Digital.



Ad Tech.

Social & Ads.



Print.

Designs.

Stationary | Flyers | Standees



Print.

Designs.

Stationary | Flyers | Standees



Dev.



Web Apps. Employee Management System

MERN Stack.

Attendance

Leave Management

Time-Tracking

Task Management



Web Apps. Learning Management System

MERN Stack.

Teacher Management

Parent Management

Student Management

Invoicing

Classes Management

Log Book 



Mobile Apps. Marketplace E-Comm App

Android.

Products

Categories

Vendors

Orders

Payment Gateway



Automations.



Blog-Content.

SEO.



Social Content.

Social Media.



Auto-Emails.

Social & Ads.



Cases.



ForgeFlex FZCO

Social + Google Ads

We ran a two-part campaign focused on Meta and Google (PPC and P.Max) 
to generate quality leads on a dedicated and optimized landing page. The 
visuals were feature-based and UGC based.

We ran the campaign simultaneously on both platforms to feed the 
algorithm & conversion tracking in the first 2 weeks, after which we 
focused on scaling the campaigns.

How do you get a new app development 
company generate business?

ForgeFlex FZCO was a new entrant in the UAE market offering app 
development services in this very competitive market. They wanted to start 
generating leads and sales for their services.

Result: 120+ leads with 10% conversion rate

We generated 120+ monthly leads for this client with a 10% lead to sale 
ratio. This in turn resulted in growing the sales pipeline of the company 
on a month-on-month basis adding 12-15 new projects to the client’s 
portfolio with 50-60 prospects in the sales pipeline



Top Line Real Estate.

Social Media coupled with ads and SEO

We started off by creating a strong campaign named “Your Happy Place” 
which made the brand come to life almost instantaneously. After this, we 
started advertising using a full funnel approach – starting from awareness 
and going towards conversion to get quality leads.

Along with this, we also started SEO for the brand to get organic traffic on 
the website – making it more visible.

How do you grow a real estate broker in a 
competitive market like Dubai?

Top Line Real Estate wanted to get more leads from their digital activity in a 
very saturated market. So the question was, how do we do it?
They had been doing some parts of digital but did not explore it completely.

Result: 100+ Leads to kick-off

The funnel proved to be useful. As we started getting quality leads
This resulted in getting more than a hundred leads in the very beginning 
of the activity and the brand continuous to reach new heights with 
digital.



Tesla Properties.

Solution: Performance Marketing Strategies

We created multiple Meta ads strategies ranging from LLA to location 
targeting and many more to reach our ideal customers along with 
improving the data streams to the ad accounts. We also focused on Google 
Ads (PPC campaign) to improve the ratio of relevant visits and leads from 
the website.

The overall timeline took roughly 3 months to go up and active.

Challenge: How do you grow leads for a Real 
Estate Broker in the UAE?

Tesla Properties wanted to grow their number of qualified leads from the 
UAE market and was struggling to do so. 

Result: 400+ Leads

Our strategies paid off and we were able to generate 400+ leads for 
Tesla Properties despite the fluctuations in competition during peak 
seasons in the UAE. Out of these 400 leads, we were able to maintain a 
60%-70% qualification ratio resulting in a rapid growth in daily leads to 
the real estate company.



Gold Dust Properties.

Solution: Always-on Meta Campaign

We started multiple Meta instan form-based lead generation campaigns to 
identify which region works best in terms of quality leads at a 
comparatively lower rate as compared to targeting people in the UAE 
region.

We also implemented a thorough lead update mechanism on Meta leads 
center to ensure that we keep the algorithm informed about what type of 
leads are more valuable for us.

Challenge: How do you generate leads for a 
UAE properties from the international market?

Gold Dust Properties, based in Dubai wanted to market UAE properties to 
relevant audiences in India or Africa  to start generating quality leads from 
the region at a cheaper price.

Result: 200+ Leads / month

We are currently generating 200+ leads per month from India and Africa 
with a good qualification ratio for Gold Dust Properties. The lead quality 
has improved over time and we have now started seeing healthy sales 
figures through Meta campaigns.



WB Support.

Result: 2 new bookings every week

From the first week since we started working together, Marc started 

quality leads at a very low cost. From these, he started converting at least 

1-2 new customers every week which made his campaign a success 

resulting in a revenue of AED. 50K+ per month with a 5% spend on 

media. 

Solution: A personalized Meta ads campaign

We utilized Meta lead ads to reach relevant real estate agency owners to 
book a paid training session with Marc.

In this, we used descriptive ad texts using a problem-oriented approach.

Challenge: How do we help a real estate sales 
trainer get quality leads?

Marc, the owner of WB Support  is an expert real estate sales trainer who 

helps real estate brokers in training their resources.

How do we help him get relevant leads from real estate agencies to book 

his 1-day course priced at AED. 8,000?



Petra Ride.

Result: Thousands of New Customers

In a short span of time, we were able to reach millions of people in the 

country and had exposed them to one of our advertising based on 

targeting and where they were in the consumer journey.

This resulted in reducing the Cost Per Install (CPI) by more than 25% and 

a constant flow of first-time users on the app.

Solution: An intensive digital-advertising 
campaign

Leveraging the power of Google and Meta, we proposed a strong media 
strategy divided into multiple phases to hook, engage and convert a cold 
audience into actual customers.

Challenge: How do we help this ride-hailing 
app break through the clutter and increase its 
user base?

Petra Ride is a Jordan born ride-hailing application which was starting to 

loose its appeal in front of its potential customers due to other 

international players and non-registered local competitors in the industry.

How do we help them reach the right audience to increase its 

customer-base and bring it in front of everyone?



Hysab Kytab.
Challenge: How can bring new users to this 
mobile app and retain them for a long duration?

 Hysab Kytab wanted to leverage the power of digital marketing to increase its 
downloads and retention, but the problem was how?
Hysab Kytab had a good user experience and the people who were already 
using it, were hooked on the application but the growth was slow.

Solution: A mix of social media and digital 
advertising

By testing multiple categories of content including animations and videos on 
multiple platforms and using Facebook, Instagram and Google, we devised a 
strategy that would breathe growth into the platform.

Result: 500K+ Downloads

Over the period, we worked with the brand team on creating a stronger 

communication strategy across all platforms.

This resulted in generating 500K+ downloads for the app in a short span 

of time with a high retention ratio.



UniTrust.
Challenge: How can an insurance broker thrive 
in a UAE’s competitive market?

 UniTrust Insurance Brokers had been working in the industry since more 
than 10 years but relied primarily on an offline model for sales.
How do we use the power of digital media to generate relevant leads that 

also convert?

Solution: A full digital revamp

We started off with devising a long-term strategy mixed with advertising 
experiments to gain leads at a competitive rate. The effort started with 
almost $100 per month in ad spend.

Result: A very high growth in leads

By revamping their website, implementing tracking codes and then 

moving towards strategic advertising using detailed funnels, combined 

with the power of SEO, we helped in increasing the number of queries 10 

fold.



Thanks.
Pakistan:
Office no. 814, 8th Floor, Anum Estate, 
Shahra e Faisal, Karachi, Pakistan
Email: info@fwddigi.com
Contact: +92 21 34550308
www.fwddigi.com

UK:
20 Wenlock Road, London,
United Kingdom, N1 7GU
Email: info@fwddigi.com
Contact: +44 151 528 4737
fwddigi.com/uk

UAE:
Premises Number: 55202 - 001
IFZA Business Park, DDP
Dubai Silicon Oasis
United Arab Emirates
fwddigi.com/ae
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